Marketing Cybersecurity:
Campaign Samples

Our Philosophy
Great lead gen campaigns combine sophisticated targeting,
customization, and enticing offers.
Our approach to “standard” lead gen is more akin to Account Based
Marketing (ABM) programs from other agencies. All of our campaigns
focus on very niche B2B audiences with highly specific criteria for both
company characteristics and prospect titles.
We utilize a variety of platforms and targeting capabilities to bring in
top of funnel leads with in-depth non-salesy content. Once we have
a prospect’s attention, we deploy interactive tools, demos, and case
studies to bring MQLs to sales-ready via leads utilizing three or four
different platforms (not just email).
Of course, even the most sophisticated marketing techniques will
fail if they are employed by people unfamiliar with your product and
market. glassCanopy excels at quickly grasping and communicating
highly technical and sophisticated solutions for the enterprise.
Here’s a taste of what we can do from list-based targeting, SEO,
SEM, content syndication, and broad platforms like Linkedin to more
industry-specific publications and forums.
Calls to action vary depending on the audience and their familiarity
with your offering.
• We rely on eBooks, webinars, and other non-sales-y in-depth
content for most top of funnel leads.
• Interactive tools, pricing calculators, case studies, and trials
and demos typically make up the bulk of lower and bottomfunnel offers.

CLIENT:

Appgate

INDUSTRY:

Cybersecurity

WHAT THEY DO: Provide the industry leading Zero Trust Network
Access (ZTNA) solution called Appgate SDP.

CONCEPT:

Drive bottom of funnel lead generation using a
range of platforms and targeting techniques to get
prospects to sign up for a demo of Appgate SDP.

PLATFORMS:

• Retargeting

• Content Syndication

• SEM

• PPC

• Website Placement

• Paid LinkedIn

• Lead Nurture

• Internal Newsletter

• Email Sponsorship

• Organic Social Media

• LinkedIn Outreach and InMail

RESULTS:
Significantly decreased
the average cost per highvalue bottom
of funnel demo lead with
ongoing targeting and
campaign optimization.

Want to discuss what we can do for you?

LET’S TALK

CLIENT:

Swimlane

INDUSTRY:

Cybersecurity

WHAT THEY DO: Security orchestration, automation, and
response (SOAR) platform

CONCEPT:

A content campaign promoting our guide on
how implementing security orchestration to
automate incident response will significantly
improve security operations.

PLATFORMS:

• Paid LinkedIn
• LinkedIn InMail
• Content Syndication
• Retargeting
• SEO Blogs
• Internal Newsletter
• SEM

RESULTS:
Kick-started interest and
established Swimlane as the
leader in this new
cybersecurity category while
driving significant ROI in
terms of closed deals.

Want to discuss what we can do for you?

LET’S TALK

CLIENT:

Wind River

INDUSTRY:

SaaS and enterprise software

WHAT THEY DO: Offer software and services that support the
development of embedded systems for the
intelligent edge.

CONCEPT:

Bring awareness to the cybersecurity issues often
overlooked during embedded software
development with an easy-to-use calculator tool to
determine vulnerability exposure.

PLATFORMS:

• SEM
• Retargeting
• Paid LinkedIn
• Internal Newsletter
• SEO Blog Posts

RESULTS:
Drove awareness and
helped increase growth in a
new market segment.

Want to discuss what we can do for you?

LET’S TALK

CLIENT:

Appgate

INDUSTRY:

Cybersecurity

WHAT THEY DO: Provide the industry leading Zero Trust Network
Access (ZTNA) solution called Appgate SDP.

CONCEPT:

A content campaign explaining why VPNs are no
longer sufficient to protect enterprise
organizations, how ZTNA is the best replacement,
and how to efficiently move from VPNA to ZTNA
with no business disruptions.

PLATFORMS:

• Retargeting

• PPC

• SEM

• Paid LinkedIn

• Website Placement

• Organic Social Media

• Lead Nurture

• SEO Blogs

• Content Syndication

RESULTS:
Drove mid-funnel
lead generation and
continued to move existing
leads down the funnel by
leveraging this eBook for
lead generation.

Want to discuss what we can do for you?

LET’S TALK

CLIENT:

Paladion

INDUSTRY:

Cybersecurity

WHAT THEY DO: Next-gen managed detection and response (MDR).

CONCEPT:

A calculator that helps organizations understand
how much they should be spending on
cybersecurity depending on a variety of factors.

• Publisher eBlast

PLATFORMS:

• Paid LinkedIn
• LinkedIn InMail
• Retargeting
• SEO Blog Posts
• Email Blast
• SEM

RESULTS:
Established Paladion as
a thought leader in the
MDR market and
effectively expanded
marketing efforts
to the US.

Want to discuss what we can do for you?

LET’S TALK

About glassCanopy

You could probably launch a campaign every quarter that would engage your
prospects and customers… if you had the time. glassCanopy effectively creates that
time by taking on all of the heavy lifting: conceptualization, research, writing, and final
layout. All you have to do is provide feedback and revisions.
We then take those campaigns and integrate them into a lead generation machine
that we run for you. We handle everything:
• Content creation
• Ad buy planning and execution
• Landing page and banner design
• Integrating with your CRM and marketing automation
• Lead nurture campaigns
• Closed-loop analytics, reporting, and optimization

Our core services cost between $10-25K per month plus media buys.
We’re best suited to companies with complex products/services with
average deal sizes of $10K or more.
If you’re interested in seeing what we can do for you:

v3

Give us a call at

Send us an email at

(415) 663-7826

rich@glasscanopy.com

Get in touch

